Global Capital, Ltd. and Somerset Capital Group announce the formation of a Strategic Alliance

Chicago, Illinois , Wednesday, July 7, 2010 — Global Capital, Ltd. (“Global”) , headquartered in Grayslake,
llinois and Somerset Capital Group, Ltd. (“Somerset”), based in Milford, Connecticut, two well established
members of the equipment leasing community, have joined forces in developing a unique joint marketing alliance

that leverages the strengths of both firms.

While Global and Somerset will continue to operate as separate companies, the newly formed alliance will provide
customers’ access to a combination of Somerset’s financial strength, robust financing capabilities and
comprehensive in house servicing platform along with Global’s marketing prowess. These combined efforts will
afford prospective and existing customers of both organizations expanded access to equipment leasing solutions for

a broad array of assets both domestically and internationally.

Terri McNally, President and CEO of Global will focus her marketing efforts on multi-national corporations with a
global focus while Mark Jackman, Global’s VP of Marketing will focus on domestic business opportunities. Adam

Simon, Somerset’s Executive VP of Sales, will lead the Somerset team in supporting and expanding this initiative.

“Somerset Capital Group was one of our original supporters 10 years ago when I founded Global, and they have
consistently been there for us through our growth. Their superior funding capabilities, both domestically and
internationally and attentiveness in providing quality customer service will provide tremendous additional value to
our clients. Our global relationships will now be able to count on us throughout the lifecycle of each and every
transaction we originate, including our adherence to the requirements of our ISO Certification. Our partnership with
Somerset will allow us to expand our portfolio, handle a significantly increased volume of large, mid-sized and
smaller transactions, maintain control over those transactions and our customer relationships and provide our clients
and vendor partners with greater flexibility than we have ever been able to provide in our history. Somerset’s

pristine reputation in the market and long track record creates a high level of trust for us and our customers.”

Evan Bokor, President and CEO of Somerset added “Change is one of the few constants in our industry. Companies
such as Somerset and Global must continue to explore ways to find new and creative ways to address the challenges
of today’s market and establish paths for future growth. I am excited to have this opportunity to work closely in

developing a true partnership with a high quality and well respected organization such as Global Capital. We believe



that by working together with Global, freely sharing ideas and approaches and jointly developing new products and

structures we will benefit our mutual customers, and our respective organizations.”

About Global Capital, Ltd.

Founded in 1999, Global, a WBENC Certified Woman Owned Business Enterprise, has provided equipment
financing and asset management services to a large group of multinational corporations on a wide range of products.
Global Capital, Ltd. maintains both a TL9000 and ISO 9001 Certifications, providing their customers assurance of
focus on quality and continuous improvement. Global’s approach of developing high level relationships within the
organizations it services has allowed the company to effectively network with many of the largest companies in the
world. Their client centric approach has allowed them to maintain strong relationships with their customer base
despite the highly competitive nature of today’s markets.

About Somerset Capital Group, Ltd.

Somerset was established in 1984 and offers a broad range of equipment leasing and asset management solutions.
Somerset’s depth of experience, flexibility and dedication to nurturing long-term relationships provides a value
proposition to its clients and business partners well beyond competitively priced lease structures. Somerset’s
financial strength provides the company with the capabilities to execute on global transactions ranging in size from
$25,000 to $50 million covering a diverse array of asset types including information technology, material handling,
medical, and manufacturing equipment with each transaction tailored to the specific and evolving requirements of its
clients. Somerset maintains a staff of qualified professionals to handle, in house, all of its servicing functions. The
company’s primary operations are in the US with additional operations in Canada, Singapore and Taiwan.



